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A Great Party!

A Record-Breaking Auction!

N

J

hanks to all for the most

successful auction yet!

We broke our rccord,
bringing in over $10,000 for
the coming year, all thanks to
our generous donors, our
great auction tcam and all
those generous bidders.
Here’s how it happened:

We received a whopping 148
auction contributions from 64
donors and enthusiastic
bidding brought in a total of
S9679 for them. (In fact, we
got so many contributions
valued at over $100 that we
decided to add four extra
pages to this issue of the
newsletter to make room for
all those thank-you ads!) Then in
addition to the auction donations,
we got another $513 in cash

Fred Ward
Carolyn, Bruce and Bobby, The Three Auctioneers

donations and we netted S101 more
from the =50/50 drawing. All in all,
the best year yet.

Etta, Ira and Pat keeping the reco

And boy. did we ever have a terrific
time doing it. The Marco Polo
restaurant did us proud again with

Fred Ward

good food, a cheerful room and
friendly service. The room was full of
club members, checking out the

Fred Ward

rds

overflowing auction tables,
catching up with cach other and
generally having a high old
time. When the auction began
after dinner, our absolutely
inimitable auction team of
Carolyn Chappell (wearing her
trademark red fcather boa),
Bobby Mann and Bruce Gaber
kept the action fast and the
laughter coming  faster
(especially when Bruce did his
strip-poker bit!).

It all added up to a wonderful
day and it’1l keep our wonderful
club going for another

successful year of fascinating
speakers and good company. See you
there!

Fred Ward




Page 2

The District of Gemology

President’s Letter
by Carolyn Chappell

ow!!! What a way to finish the vear!!!!  We exceeded
our past record of "auction money" this vear by a BIG
BUNCH.............. and I send a personal thank vou,
THANK YOU, to all who donated and purchased at our Holiday
Party on December 2nd. 4 good time was had by all, and we
certainly had some neat items and BARGAINS to be had! Mary
Lhlers deserves to have her #44 bid card laminated, for all its
activity on our behalf.  She was undoubtedly our "Never-ending

Bidder of the Night"............ and certainly appreciated!! We sold
100.00 worth of "NOTHING" again this year........ this time to [ra

Kramer (there is alwavs SOMEONE who will buy that!)..... and
one of the hot objects of the bidding evening seemed to be the
Osama bin Laden dart board. Obviously, we had several people
in the room with something or someone in mind for that winning
bid!! But the jewelry and stones really accounted for the majority
of the items............... although I saw home-baked apple pie going
for $45.00!!!! Thanks to all, for a WONDERFUL evening.

And, as my two vear Presidency comes to an end, I'want to tell the
membership how much [ have enjoved my time "up front” at the
meetings. [t has been a pleasure getting to know evervone a little
bit better, and I know we will continue on with great camaraderie
in the future, as together we learn and are exposed to more
education through our speakers. Also. [ want to thank my board
of directors and committee chairmen for all the time and expertise
theyv gave these past two vears. Without them, and the extra board
meetings, we would not have had the "behind the scenes" planning
and business part of the chapter carried out. To all of vou. the
members, [ wish a happy, healthy, and prosperous NEW YEAR in
2002!

NETUE

Contact
Directory

Board of Directors

President - Carolyn Chappell
Tel: 703-273-9059
c-mail: chappell@patriot.net

Vice-President - Kusam Malhotra
Tel: 703-845-1686/3752
c-mail: KandKint@hotmail.com

Secretary - Mclanic A. Marts
Tel: 703-742-0193

Treasurer - Toby L. Fitzkee
Tel: 703-239-1300

c-mail: fivestar-jewelers(werols.com
Members at Large

Fred Ward
Tel: 301-983-1990

c-mail: fward( crols.com

Michele R. Zabel
Tel: 301-983-1990

Newsletter

Brenda Forman
Tel: 703-893-8459
e-mail: drbforman(caol.com

Past Presidents

Bobby Mann
Tel: 301-894-2016
¢-mail: mannivorymann(c aol.com

Chuck Hyland
Tel: 301-657-2144

Martin Fuller
Tel: 702-442-6690

e-mail: diamondful(@ aol.com
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Achikian Goldsmiths-Ken Achikian
Antiquorum USA, Inc.

Aras Jewelers, Inc.

Arethusa Designs-Etta Saunders
Ashby Jewelers

Lois Berger
The Briars Antiques-Diane & Bill Grimes

Carolyn s Crystals-Carolyn Chappell
Mona Chase
Christies Auctioneers

Continental Jewelers

Robert G. Davis, GG
Designs in Gemstones-Lisa Carp
Dia-Gems

East African Gems-Marvin Wambua
Ana Escobar
Express Jewelers

Ferrotiques-Margo Hasson

Reiko Fetzer-Nagoya

Five Star Jewelers-Toby & Helen Fitzkee
Floryna-Gabino (Lou) Flores

John & Dorothy Foellmer

Brenda Forman

Martin & Colette Fuller

Cathy & Bruce Gaber

Bryan & Lois Geer

Gem Art Center-Andy & Helen Serras Herman
Gemworld International-Richard Drucker

GIA Alumni-Patrick Ball

GIA Gem Instruments

Goldsmithing Technical Institute-James Burick
John Greenan & Sons

\

Boxlee Appalachain Gems & Minerals-Courtland Lee

Citizen Watch Company of America-Mike Seckington

Honor Roll 2001
Thanks for a Record-Breaking Holiday Auction!

IGS Inc.-Edward J. Czarnetzky
Inner Circle-Denise Nelson

JAL-John Lees
Jewel Trends-Ray Smith
Jewelers Warehouse-James Burick

K&K International-Kusam Malhotra
Ira & Davia Kramer

Mangan Jewelers-Tom & Ling Mangan
Bobby & Kitty Mann

Jewelry Appraisal Services-Melanie Marts
Howard & Pearl Milliren

Camilla Nasr

Pala International-Josh Hall
Perez Salon

Cynthia Renee
Marcia Rickman
Tim Roark Imports

Chas. Schwartz & Son

Carole Scott

Seiko Corporation of America-Ken Hatfield
Skinner s Auctioneers & Appraisers
Sloans Auctioneers & Appraisers

Solovey Jewelers

Ron Suddendorf

Pat Syvrud

Towne Silver & Goldsmith-S.David Samuelson
Fred Ward

Adam A. Weschler & Son Auctioneers
Wright & Lato-Alan Rausnitz

Michele Zabel

~
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GIA

GEMOLOGICAL INSTITUTE OF AMERICA®

GIA Gem Instruments

Reiko Fetzer-Nagoya

Patricia
Syvrud

N
N

Cynthia R. Marcusson
Geologist

IRenée Co.

Colored Gem Specialists

504 East Alvarado, Suite 208
Fallbrook, CA 92028 USA
619.728.5150 » Fax 619.728.2636

AN

GIA

GEMOLOGICAL INSTITUTE OF AMERICA
Development
" - The Robert Mouawad Campus
- 5345 Armada Drive

Patrick Ball. 6. | Carlsbad. CA 82008

NS
N

Carole Scott

AN

—

Director of T 760-603-4133
Associate and Alumni Relations | 800-421-7250 ext 4135
F: 760-603-4199
E: pbal @gia.ecu
FIVE STAR JEWELERS

Diamonds ¢ 14k Gold
Sterling Silver « Watches
Lowest Prices Guaranteed on
14K GOLD JEWELRY "SOLD BY WEIGHT"

¢ Goldsmith on Premises
+ Custom Design
 Insurance Appraisals
+ Jewelry & Watch Repair
Toby Fitzkee
BA, MFA, GG, NJA

Burke/Hechinger Ctr.
5765-V Burke Ctr. Pkwy.
Burke, VA 22015

(703) 239-1300

Helen Fitzkee

Jewelers Warehouse

James Burick

Goldsmithing
Technical Institute
James Burick
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Member Profile

John Lees

by

Cathy Gaber

|
|

rowing up, John loved horses

and thought he might like to be

a cowboy, but a summer break in
college working on aranch in Wyoming con-
vinced him he didn’t like cows. However, the
beauty of the mountains led him to discover
geology, which was to become his true call-
ing.

John was born in Pittsburgh, PA, in 1931 and
grew up in Sewickley, PA, where he attended
the Sewickley Academy. After five years in
boarding school, he graduated from Brooks
School in North Andover, MA, in 1950. He
then carned his BA inliberal arts in 1954 from
Columbia College in New York, NY. During
his senior year, after Wyoming, he took a sur-
vey class in geology and was hooked.

He could not immediately pursuc his interest
as he was drafted into the US Army for two
years. Even though he spent nine months
training in clectronic eavesdropping with the
Army Security Agency and was supposed
to be headed to Japan, he ended up as a
clerk, typing reports in Korea for the remain-
der of his tour.

Afier returning to Columbia University and
caming a BS in geology in 1958, he pursued
his Ph.D. in geology with a minor in mineral-
ogy, which was awarded in 1964 by the Penn-
sylvania State University. It was at Penn State
that John metand married his wife, Alice Allan
Hoyt, with whom he had three children. Alice
shares his interest in gems and jewelry, but
mostly as a consumer.

John wentto work for Amoco Petroleum Corp.
in New Orleans, LA. as a subsurface geolo-
gist. He worked with well logs. electronic de-

vices that transmit data from the well describ-
ing the rock types and their contained fluids.
The data was used to make structure maps in
order to define oil prospects for drilling in the
Gulf ot Mexico. He frequently made trips via
helicopter to the offshore rigs to witness the
running of the well logs.

After a few years he went to work for the US
Geological Survey in the Conservation Divi-
sion in New Orleans. He evaluated offshore
tracts that the oil companies were bidding on
andafter 10 years, he was transterred to Wash-
ington, DC. The Conservation Division was
removed from the USGS and combined with
part of the Bureau of Land Management as
the Minerals Management Service, a sepa-
rate agency within the Department of the In-
terior. He ended up as the Regional Supervi-
sor for Resource Evaluation-Atlantic Region
and supervised a varicty of staff including
geologists, palcontologists, engineers, geo-
physicists. technicians and clerical staff.

John took his first class in gemology at Co-
lumbia University in 1957. His professor, Brian
Mason, was also the curator of minerals at
the American Muscum of Natural History.
John’s interest lay dormant tor 30 years, until
he attended a gem show in DC. He was soon

Our John in full regalia
with pipes and kilt.

Equestrian prowess!

cnrolled in Tony Bonanno’s gemology
classes and subsequently took the GIA and
FGA home study courses. He received a PG
from Mr. Bonanno in 1990, a GG in 1989 and
an FGA in 1990. Afier joining the Washing-
ton, DC Chapter of the GIA Alumni Associa-
tion in 1990, John went on to serve as our
Secretary from 1997 t0 1999.

Ever willing to face a challenge, he found an
unexpected talent. While they were living in
New Orleans, Alice saw an ad in the paper
looking tor people Lo join a pipe band. John
had never played a musical instrument be-
fore, but the leader agreed to teach him the
bagpipes 1" he would play for a ycar. When
John moved to DC in 1974, he joined the
Washington Scottish Pipe Band and is still
playing.

In 1978, John started riding horses again. For
aboutsix years he competed in combined train-
ing. a sport which consists of dressage, sta-
dium jumping and cross country jumping.
Afler breaking a vertebra he confined his
riding to fox hunting. In time, he also brokc an
ankle, a collarbone and seven ribs, so he now
wisely wears a crash vest when he rides. He
and Alice live on a small farm north of
Leesburg, where they keep and ride three
horses.

John learned to facet gemstones about 10
yearsago from Bill Capps. When Capps died,
John lapsed, but he took up faceting again a
couple of years ago. He currently deals on a
part time basis in colored stones and jewelry
as JAL Co. in Leesburg, VA. The horses and
the farm take up much ot his time, leaving less
for cutting and even less for selling, but gem-
stones will continue to have a role in his life.
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Thank-You’s
from

Bobby Mann

his was a Record-Breaking Auction. A big thank

you to all that made it happen. All Donation So-

licitors, Auction Donors, Party Attendees and
Auction Bidders. You helped make this year’s Fund Rais-
ing Auction and Party a success.

SPECIAL THANK YOU S go to the following:

To MICHELE ZABEL and MELANIE MARTS for all the
pre-party arrangements, too numerous to mention. A
great job, Michele, on the place cards! You always add
that special touch. They both also worked the sign-in
desk at the door, cheeking in attendees, confirming res-
ervations and signing them up for the auction. THANKS.

To LOIS BERGER, another great job this year in solicit-
ing donations trom previous year’s commercial donors.

THANKS.

To my loving wite K/7TY for all her assistance, helping
me before the party and assisting Melanic and Michele
at the check in desk. KITTY also sold the 50/50 tickets
this year, breaking all records, $201, adding $101 to the
night’s take.

To IRA KRAMER, PAT SYVRUD and ETTA SAUDERS
who arrived early and stayed late. They received the
late donations as they arrived and acted as clerks and
cashiers at the auction.

To CAROLYN CHAPPELL and BRUCE GABER for the
great job they did in assisting me as auctioneers. The
Three-Musketeer coneept worked great again and we'll
be back again next year. I hope that you will.

To TOBY & HELEN FITZKEE for taking care of the
charge cards, and the extra work they devoted to solic-
iting donations from their suppliers. It sure paid off.

To BRENDA FORMAN who helped get the word out in
her Award Winning Newsletter.

Would like to join a winning team? The Chapler’s Party
& Fund Raising Auction Committee is always looking

for hard-working people for our team. Join us in 2002!

Contact: Bobby Mann, Committee Chairman.
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DONORS OF $100 OR MORE TO THE 2001 HOLIDAY AUCTION. THANKS!
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GEMSTONES @ cusiom jrwiluy  aniiQuEs

10,000 mosby road
fairfax, va 22032

carolyn chappell
(703) 2739059

S

CITIZEN WATCH COMPANY OF AMERICA, INC

MIKE SECKINGTON
Sales Reprasaniotive

1000 West 190th Stieet
Terronce, CA 90502

Tel: [800) 321-1023, ext 4543
www_citizenwotch.com
Phone/Fax: {703) 9602219

EcoDrive. A revolutonary wetch.

h

FERROTIQUES

Margot Hasson

AN
N/

Cell Ph. (202) 262-8383
Fax  (973) 674-6964

ALAN RAUSNITZ
SALES REPRESENTATIVE

WRIGHT & LATO

800 Springdale Avenue - East Orange, N.J. 07017
(973) 674-8700 (800) 724-1855

N

/

_J

(301) 984.7485
R/ Fax (301) 984-8208
D ( =
Aras Jewelers, De.
FINE JEWELRY AND DIAMONDS

Designing, Jewelry Repairs,
Setting andd Remodeling

Mon - Fri 10-6
Sat 10-5

1622 Rockville Plke:
Rockville, MD 20852

N

/
\

at Ballston Common Mal!

4233 Wilson Blvd., Level 1

703.351.7481 Arlington, VA 22203

AN

TOWNE SILYER & COLDSMMTH

S. David Samuelson

General Manager

White Flint Mall, Kensington. MD 20895 Tet 301-770-4225
Tysons Corner Center. McLean, VA 22102 Tel 703-893-0340
Springfieid Mall. Springfield. VA 22150 Tel. 703-922-8853

N

Richard B. Drucker, GG
Graduate Gemologist/Appraiser/C li
Publisher of “The Guide”

GEMWORLD
INTERNATIONAL, INC.

650 Dundee Road. Suite 465
Northbrook. IL 60062

Tel: 847-564-0555 Fax: 847-564-0557
email: rdrucker@ix.nctcom.com
website: www.gemguide.com

Member:

« GIA Alumni
Association

« Accredsted
Gemologists
Association

« National
Associanion of

Jewelry Appraisers

peKe?

Salon & Day Spa

Congressional Plaza
1677 Rockville Pike
Rockville, MD 20852
301.881.5052

Brenda Forman

7336 Lewinsville Park Court, McLean, VA 22101
Tel: 7038938459 - Fax: 703-893-0006
drbforman@sol.com
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his article is intended to

serve as a guide for un
derstanding the com-
plexities of the creation of a
gem carving, from the under-
lying harmony of a composi-

( Gem Carving Evaluation Criteria

by Helen Serras-Herman

optimum light refraction and
reflection.

The gem’s hardness should also
be noted. as harder gems require
more time for carving, sanding
and polishing.

tion and the spirit of the design,
to the difficultics of the execution of the work and the important factors
of workmanship techniques.

A. Concept of the Design — Quality & Rarity
1. Harmony of Composition

Gemstone carvings are a form of Sculpture and arc governed by the
same composition principals as any other art form. Although creative
design and execution rules are broken daily by innovative designs, the
principals of the underlying fundamental harmony of the composition
remain the same.

Lines, forms, holes and volumes, along with color, texture and light,
are the molecules of a creative composition, the core of the design. The
pleasing arrangement to the eye of their proportions, directions and
style, constitutes Harmony. Proportions vary with civilization, style, fash-
ion and perspective, and can make a statement for the piece.

2. Subject Theme

The Subject Theme of a carving may be figurative [representational |
or non-figurative, ofien metaphorical. It should be judged on the fantasy,
innovation and charisma of its design to evoke emotions, dreams, empathy,
awcand admiration. No subject theme should be evaluated higher than
another one.

3. Design & Type of carving

Gem carvings may be designed as picces of jewelry, free-standing
sculptures, meditation stones, religious articles, utilitarian objects or
objects of art, such as boxes, bottles or frames. They should be evaluated
accordingly on their wearability, functionality and presentation qualities.
The type of carving chosen may be cameo (relief), intaglio, sculpture in
the full round or intarsia. No type of carving should be evaluated higher
than another one.

Finished surfaces may be highly glossy, or have one or more comple-
mentng textures such as matte, frosty, dimpled, dotted, grooved, criss-
crossed, or include unique natural textures, such as drusy and natural
crystal surfaces.

4. Gem material selected

Skillful orientation of the rough material is of primary con-
sideration. Internal features, such as inclusions, color zoning
and veins, or external features, such as crystal faces, surface
triangles, striations, bands and layers of color, drusy cavities,
and matrix, when included in the design in a complimentary
way, can stimulate the viewer’s imagination and add unique-
ness fo the carving. The gem should benefit from the carv-
ing, and the carving should elevate the gem.

Gemartists today are using the finest gem materials available
for the creations that best suit their vision and inspiration.
Carvings and statuettes with undulating surfaces and holes
are challenging and unique works of art that take advantage

An extraordinary beauty and
quality of the gem material itself, an exceptional size, or a rare natural gem
occurrence will increase the eminence of the piece.

5. Original Design, Authenticity, Antiquity and Provenance

Onc-of-a kind, original carved gemstones are unique and unrivaled
works that should be valued the highest, as they reflect the ingenuity and
imagination of the artist. The name and caliber of the artist, a distinctive
individuality in style, and accompanying certificates of authenticity or
appraisals may be additional assets.

Multiple carvings (limited edition baring the same design, usually signed)
should be valued differently. Duplicate carvings (numerous pieces with
the same design, unsigned) and copics created cither by an artist or by
machines (pantographs, ultra-sonics, lasers) should be valued the least.

Gems associated with fame and lore may be valued higher that others,
as may works with proven antiquity, established previous ownership by
royalty or celebrities, works that have received awards or special publicity,
or that have been displayed on special exhibits.

B. Execution of the Carving—Workmanship Quality
Following are the main factors of workmanship quality:

— Good visual legibility of the subject.

— Final surfaces free of saw marks, coarse grinding or slipped-tool marks,
flat spots and scratches, and of undesirable flaws, fractures and cracks.

— Bases or back surfaces completely finished.

— The highest polish possible, if so intended, on all surfaces, in grooves,
channels, undercutting, intaglios, concavities, and background. No
fine scratches, no dull spots.

— Well finished textures.

— Precision, sharpness, clearness, and fine finish of details.

— Carefully executed protrusions and stretched out limbs, intricate ‘lace’
patterns, fretwork, deep undercutting and holes, that would not be
susceptible to breakage.

— Well affixed seams of composite carvings and intarsia.

— Well finished rounded or sharp edges of the carving.

— Perfection of polished tlat surfaces.

— Girdles and boarders with crisp, uniform width, level sur-

faces, and efficient polish.

— Concavities with smooth and level surfaces, even depth, a

nd homogeneous finish.

— Carefully orientated optical propertics (reflection, refrac-
tion) and optical phenomena.

— Excellent metalsmith work surrounding carved gemstones
used in jewelry.

— Harmonious and well finished stands and bases for free

standing gem sculptures.

This isa 2001-revised edition of a 1997 manuscript written for Mrs. Anna Miller. GG. for her book

of nature’s wealth. Fantasy cut faceted gems’[ones and OptiCle Pa n, one ()f’He[ell ’S Cameos Old and New. 2+ edn . June 1998, Sections appear in Chapter 9. “Cameo Artistry.” pp.

illusion cuts require flawless transparent gem materials for

beautiful pieces.

193-198. No part of this article may be used or reproduced in any way without prior permission
of the author. Bibliography available upon request
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AUCTIONEERS
SINCE 1974

Kathryn Bonanno Patrizzi, PG, FGA
Gem & Jewelry Consultant
ICA, AGA, GIA, GAGB

Antiquorum Fifth Avenue
609 Fifth Avenue, Ste. 503
New York, NY 10017
Tel: (212) 750-1103
USA: (800) 796-1001
Fax: (212) 750-6127

2, rue du Mont-Blanc
1201 Geneva

Tel: (22) 909 28 50
Fax: (22) 909 28 60
www . antiquonim com

N

/

0

WESCHLER’S

Auctioneers and Appraisers Since 1890

JOHN S. WESCHLER
DIRECTOR, FINE JEWELRY
GEMOLOGIST AND APPRAISER

Adam A. Weschler & Son, Inc.
909 E Street, N.W. Washington, D.C. 20004
(202) 628:1281/1-.800-331-1430/FAX (202) 6282366

~

The Heritage

On The Garden

63 Park Plaza
Boston, MA 021106
Tel 617-350-5400
Fax 617-350-5429

SKINNER

Auctioneers uni Apprassers
of Antigues ana Fine Art

357 Main Street

Bolton, MA 01740

Tel 978-779-6241

Fax 978-779-5144

wwiv.skinnering.com

/
)

Ve

ARETHUSA DESIGNS

P.0. Box 1936
Germantown, MD 20875

ETTA M. SAUNDERS, Ph.D.
(301)972.3717

BOXLEE

Appalachain Gems & Minerals
6106 Hillmeade Road
Glenn Dale, Maryland 20769
301-352-8757

i
~

AGHIKIAN

Ken Achikian

131 Church Street, NOW,
Vienna, VA 22180-4508
(703) 2552255 ¢ (8001 883404

AN

/ K wwwoachikian.com //
N
Bobby Mann 301-894-2016
LISA CARP ([ |
DESIGNS IN GEMSTONES
CRPRPRPLIRLPRLRRLICDLLR D CLRIRRLIR D COLLECTOR of UNUSUAL IVORIES
Tusk * Teeth ¢ Skull
ORIGINAL DESIGNS & BEAD STRINGING g S Teeth + Skalls
8613 FOX RUN e s
POTOMAC, MD 20854 et Speen o Insructoe
3012998205 J
N N

R Shtermitionid

912 So. Live Oak Park Road * Fallbrook, California 82028
800-854-1598 + 760-728-9121 « FAX 760-728-5827

JOSH HALL

Vice President

16\, oy 7 (&)

Howard and Pearl
Milliren

\
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Greg Sherman
&

HPHT

Temperature)
Diamonds

Branko Deljanin

(High Pressure High

and especially Russia, have
new machines that can do
this. The process begins with
a low quality diamond, VS2
to SI-1. Early efforts turned
brown diamonds greenish-
yellow with fluorescence.
The “neon” diamond was the
first stone to come to EGL's
lab in August of 2000. But
ncw colors are on the market
now, not just green but purc
yellow, a vivid orange-yel-
low, and pink. Moreover,
while the ncon green is
pretty obvious, some HPHT
stones now arc light yellow

dd diamonds now to the

lengthening list of gemstones

being treated by hard-to-de-
tect technologies in order to alter their
original appearance. On November 6",
Greg Sherman and Branko Deljanin of
EGL, USA, led us through recent de-
velopments in HPHT (High Pressure
High Temperature) diamonds. Clearly,
HPHT stones pose a new set of chal-
lenges to the modern gemologist and
appraiscr. The bottom line is that right
now, every colored diamond is a ques-
tion mark.

Tracy Hall, Sr., pioneered in the pro-
duction of HPHT and synthetic dia-
monds but now others, e.g., GE, China

Fred Ward

Branko Deljanin

and those are less likely to
be sent for certification.
These, therefore, may become a matter
of more concern.

The process is hard to detect it because
the starting material is not common and
so there arc fairly few samples to study.
The colors are not predictable. You can
control the HPH'I process to some ex-
tent but you can’t always predict what
the resulting color will be. A Ila dia-
mond, for cxample, turns either color-
less or pink while a lIb turns blue. How-
ever, although some irradiated stones
can fadc under certain conditions,
HPHT stones’ color seems to be stable.

The challenge of detection is increased
by the fact that a good many compa-
nics are rescarching how to detect these
stones but some of their findings are
not being published be-
causc the traders will read
them and change their pro-
cess to circumvent them.

Interestingly enough, far
from concealing their pro-
duction, some sources arc
encouraging marketing. For
example, Belletaire is mark-
ing its girdles but they are
encouraging secllers to
charge 5% more than un-
treated diamonds! An audi-
ence member asked how such
stones ought properly to be

.
Fred Ward
Greg Sherman

priced. The response was that they
must be worth more than irradiated
stones, but less than natural ones.

Many colored diamonds now may be
HPHT products and there are going to
be thousands of carats on the market
soon. In many such cases, the treat-
ment will be undetectable by currently
available means. So raisc your aware-
ness of what is going on and if you
have any questions, consult a good
gemological lab. (The certification
cost about $100/carat.) It’s ok to cer-
tify them — but as speaker after
speaker has emphasized of late, just
be sure to disclose the treatment when
you can detect it, and protect yourself
with appropriate language to take ac-
count of undetectable treatments.

i
Fred Ward

Checking out samples of HPHT

diamonds
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540-882-4742 e N
JAL Co. ;
Continental
Gemstones
Jewelers
JOHN A. LEES P.O. Box 1908
G.G. PG. FGA. Leesburg, VA 20177 / \ J
o ‘:///‘ :
7 TSN ?
G mwan Diamond/ kixchange
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z‘g Certified Gemologist Appraiser (AGS) faisramet
ao PO. Box 2348 e Rockville, MD 20847 Diammond Broker Rockvilte, MD
Jewelry Censultant {301) 770 - 0100
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SEIKO IGS Inc. "y
Certified Diamo raisals
Ken Hatfield PULSAR Ap
Sales Representative Edward J. Czarnetzky
Vice President
SEIKO CORPORATION OF AMERICA

1111 Macarthur Bivd., Malwah, N 07430

Phone/Fax (866) 776-0157
Voice Mail (888) 624-5333 khatfield@scamahwah.com
Mailbox 8619 # www.seikousa.com

g
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Fine Jewelers since 1888 Mazza Galleric

5300 Wisconsin Ave, N.W.
Washington, D.C. 20015
202-363-5432

CSSestate@aol.com
Fax 202-363-1457

EAST AFRICAN GEMS

Faceted & Rough
Ruby, Tsavorite, Tanzanite, Sapphire
Ruby in Zoisite, Tourmaline, Malaia

5 PO Box 14284

Silver Spring, MD 20911-4284

MARVIN WAMBUA
Ph. (301) 509-7962
Fax (240) 631-9843

703-281-1888 » Toll-Free: 1-888-369-4006
igsinc@crols.com ¢ FAX: 703-281-7054

www.dismond.®o 444 Maple Ave., E. ¢ Vienna, VA 22180 USA

N

INNER CIRCLE®

Jeweliry Consulting, Sales, Design

s

Denise Nelson, ISA, GG
Owner

Diamonds Appraisals
Gems Repairs
Gold Remounts

P.O. Box 2465, Kensington, MD 20891 USA
Phone/Fax 301-530-9266

RN

N

HELEN SERRAS- HERMAN
e Sclptor, Sadpter MFA. Germelogiet A
ANDREW HERMAN. Latn

GEM ART CENTER d
Sailprured Gems & Jawilry uniqie gemaiones

PO Bo1 388 Oaadsorlle. MD 210360368 FAX 301.261.402
TEL 201.261.4028, 410.790.943( E-mall: shisman | ©viots com
Ry QHTTES.Of Hedenhbml wany. gemgalidiacom
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[ \ roper appraising,
/ \ James Jolliff be-
James V. gins, is important to
. both your clients and
JOIllff their insurance com-
pany. So as Exccutive
Director of the Na-
tional Association of
Jewelry Appraisers,
“My job is to tear

Strong
. your appraisal apart.”
APP’" aisal His frank, hard-hitting

'\\ J presentation on Octo-
ber 22" made it clcar
that he takes that job

seriously. His subject for the evening was how to write a
strong narrative appraisal. Guiding principles abounded:

|
|
|
~ Writing A
|
|
|

Don’t pad your resumé. The first thing
he does is to look at the credentials on the
appraisal. He checks them out with people
you say you deal with and if you arc us-
ing fake credentials, it’s an immediate bad
mark against you. He also gets the report
writing standards of the organizations you
say you do appraisals for and he sees if
you write to those standards. Failure to
do so may come back to haunt you.

Be knowledgeable. You can’t depend on

markings of items (e.g., 14K) so you need to be able to iden-
tify metals, manufacturing models, style, etc. He strongly
recommends a solid reference library. “You may not use them
all the time but books arc very powerful. Knowledge can
bring in work. When I need those books, they are there.
Every time a new one comes out, I buy it.  have a budget for
books.”

Be clear, both to protect your client and to protect yourself.
Make sure your client understands your terminology.

Be thorough. Your description must also include not only the
stones but the whole item, including findings. “Don’t just
say “Gold neck chain.” They have names! You can get them
out of catalogs!” How do you get the cost of a finding?
Market rescarch — there are catalogs giving cverything an
identifiable name. Of a stone? Market research or the Guide.
Describe literally everything. Include a list of the equipment
you used. And don’t hide your data; the client paid for it!
Put it in the appraisal as an addendum.

Be specific about your appraisal’s intended purpose and
clearly state the restrictions on its use. Include disclaimers:
terms, assumptions and any limiting conditions (e.g., bad light-
ing). If you are a competent gemologist working with good

pricing people, then both of you could sign the appraisal. If
you own the store and are hiring an outside appraiser and
you sign the appraisal, you accept full responsibility for the
appraisal. Mark your report clearly so that it cannot be al-
tered for other purposes. (This is extremely important be-
cause scam operations are proliferating. Examples include
requiring you to do gemological work with stones in sealed
boxes, or the stone not matching the cert, or the appraisal lab
doesn’t exist!)

Be detached. Do nor do an appraisal intended to promote the
item’s sale rather than to price it. “Appraisals are not for the
purpose of selling.” he stated. “They arc for the purpose of
protecting the client well.” An appraisal is “the most fre-
quent price in a group of prices. [f you just use your own
store’s markup, that is not value, that’s an estimate to re-
place.”

Standardize your format. “lIt only takes
one screw-up to wreck a good business,”
he says. “so | tend to writc cvery appraisal
the same way.” Make up your own forms
and use them.

Software helps and therc’s excellent stuft
available. “Software programs clone you.”
[f you are just learning, they arc invalu-
able.

Fred Ward

Accepting the Club’s Gift

Avoid taking stones out of mounts be-
cause the prongs don’t spring back the way they are set. He
recommends that clients buy the stone loose, have it set and
then have the ring appraiscd.

Don ttry to ar-
gue with GIA no
matter what you
think of the
cert. It doesn’t
matter what you
say because
they are the au-
thority. “Even
if we’re right,
we’re wrong.”

In short, he
concluded,
“You can make
the money if
you do the work
to the thor-
oughness that
the people re-
ally want.”

Telling It Like It Is

Fred Ward
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Fred Ward, GG
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P.O. Box 341419
Bethesda, MD 20827
301-983-1990
FAX:301-365-0712
fward@erols.com

Gem Book Publishers

www.erols.com/fward/

\

-

Order Only 1 800-922-9838 I

N4

K & K International

“The Gemstone Source”

Kusam Malhotra
Graduate Gemologist (G.L.A.)

P.O. Box 8172

Falls Church, VA 22041
(703) 845-1686

FAX (703) 931-3424

3823-B 1 South George Mason Dr.
Bailey's Crossroads
Falls Church, VA 22041

N

CHRISTIE’S

N

AN

©@60m

GABINO (LOU) FLORES

FLORYNA

Jowelors & Preclous Gems

4121 Briars Road Olney, Marviand 20832
(301) 774-3596

Dianc and Bill Grimes

P.O. Box 20870
Alexandria, VA
703-768-7925 22320 j
N
T N JEWELRY APPRAISAL
! hﬁ’ ‘ SERVICES
Briars Gnhqucs -
Fine Amig}:ij:x;x:tg;::il‘:\-\‘ucc,\sories, Melanie A. Marts, Owner

Graduate Gemologist, (GIA), NJA

13400 Catoctin Ct » Herndon, VA 20170
(703) 742-0193 « Fax (703) 742-4073

Scott C. Miles

Business Developmeni

SLOAN’S

Auctioneers & Appraisers

since 1853
240-221-2231 4920 Wyaconda Road
800-649-5066 N Bethesda, MD 20852

Fax: 301-468-9182 e-mail: miless@sloansauction.com

www.sloansauclion.com

NS

SQOLY

antique, estate & contemporary ,‘mnl!y of
matehless ap/uaf and a/{oulnh[dy

(708) 886-0188

www.solovey.com

1475 Chain Bridge Road
McLean, Virginia 28101

@ Fuller & Associates

Independent Jewelry Appraisers Consulting Gemologists

MARTIN D. FULLER, G.G., N.G.J.A,, AS.A.

Master Gemologist Appraiser
Senior Member
National Association of Jewelry Appraisers
American Society of Appraisers

A Div. of RPM,, Inc.
\ 7921 Jones Branch Drive #311

(703) 442-6690
McLean, VA 22102

JAN

Cororen GeMsioNes  CasocHons  CARVINGS

AA Tim
@@ Roark
\ Imports

190 10711 Streer. NLE

ATLANTA, GA 30309 USA acm 1A
404-872-8937
888-TIM-ROCK TimorHr M. Roark
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Ron Suddendorf

/

\

Bryan & Lois Geer

\

Jewel Trends

Ray Smith

AN

RAJE Ph: 703-980-4567

G

W DIA-GEMS, INC.

In\poriers + Wholesalers » Diamonds
Precious Stones « Fine Jewelry

E-Mail:
diagemsinc.aol.com

P.O.BOX #1267
ARLINCTON, VA 22210

VAN

FINE JEWELRY DESIGNS AND APPRAISALS

Thomas Mangan, G.G.
Certified Gemologist Appraiser

Visit our Web Site at:
http://ags.org/~19824
Email: mangans @usa.net
Fax: (703) 821-3159

McLean Square Center
6649 Old Dominion Drive
McLean, VA 22101

(703) 821-3344

_/

Purveyor of Fine Gemstones

Sapphire Emerald
Aquamarine Amethyst

Ruby Topaz
Tourmaline

Robert G. Davis, G.G.

P.O. Box 2934

Springfield, VA 22152-0934 (703) 451-8119

%

N O

o

Diamonds ¢ Pearls + Gemstones

(301) 589-7374
1302 Midwood Flace
Silver Spring, MD 20910

Graduate Gemologist
(GIA)
By Appointment

~

_/

We re pausing in publication

print later this year, so stay tuned!

This is the last issue of the newsletter for awhile. Club finances are a little tight these days
and our first spending priority is our terrific roster of speakers. We hope to get back into




The District of Gemology

in the 19th
Century

by
Henri Vever

Translated from the French
by Brenda Forman

The standard, authoritative work on its subject and a
must-have for every jewelry professional involved with
the jewelry of its time. Now available for the first time
in English in a beautiful edition by Antiquorum
Auctioneers. Three-volume boxed set, $250.00.

Order your copy now from:
Antiquorum Auctioneers 1-800-796-1001
Or mail your order to:
Antiquorum USA, Inc.,

609 5th Ave., #503,

New York, NY 10017

\

French Jewelry\ @ )

Here are the new
2002-2003 Club Officers

President Martin Fuller
Vice Pres. Melanie Marts
Secretary Lisa Carp
Treasurer Toby Fitzkee

Members at Large will be appointed
by the President in January 2002.

\ FAX: 212-750-6127 j

L J

The District of Gemology

Washington, D.C. Chapter GIA Alumni Association

c¢/o Brenda Forman
7336 Lewinsville Park Court
McLean, VA 22101

TO:

Inside This Issue...

Holiday Party & Auction - Member Profile

Gem-Cutting Criteria - HPHT Diamonds

Writing A Strong Appraisal - Thank-You Ads!




